SELL YOUR CELL Scoring Guide
	Score (For each category)
	3-D Model
	Brochure Requirements
	Persuasiveness of Presentation
	Organization

	Exceeds: 8-10 points
	· The model accurately details the major organelles of the cell. 
· The model includes 6 or more organelles (if the cell does not have that many organelles, you need to thoroughly explain why in your brochure). 

· The model accurately represents the cell – the cell shape and organelles are correct and in the correct location. 
· The model uses materials creatively and accurately to represent the cell and its organelles. 
	· The brochure includes the cell’s name, type, function, major cell organelles and their functions, movement of particles in and out of the cell, and the cell’s importance to humans and to you. 
· The brochure thoroughly explains why your fellow students should buy the cell. 

	· Your presentation covers, in detail, all of the components in your brochure. 
· Your presentation is convincing to the audience – the cell sells!

· Both you and your partner contribute to the presentation. 

· You use the skills and knowledge of marketing learned in class to sell your cell.  
	· The model is clearly organized with the cell organelles in the correct locations.  

· The brochure is clearly labeled and detailed with the correct information. 
· The brochure is colorful and appealing = it sells. 

· The drafts of the project and self-score are turned in on time. 
· Your presentation is prepared and ready on the day that you present. 
· The model, brochure, and presentation are clear and easy to follow.


	Meets: 6-7 points
	· The model details the major organelles of the cell. 

· The model includes 5 organelles (if the cell does not have that many organelles, you need to thoroughly explain why in your brochure). 

· The model represents the cell – the cell shape and organelles are correct and in the correct location. 

· The model uses materials creatively to represent the cell and its organelles.
	· The brochure includes the cell’s name, type, function, major cell organelles and their functions, movement of particles in and out of the cell, and the cell’s importance to humans and to you. 

· The brochure explains why your fellow students should buy the cell.
	· Your presentation covers all of the components in your brochure. 

· Your presentation is convincing to the audience – the cell sells!

· Both you and your partner contribute to the presentation. 

· You use some of the skills and knowledge of marketing learned in class to sell your cell.  
	· The model is organized with the cell organelles in the correct locations.  

· The brochure is clearly labeled with the correct information. 

· The brochure is colorful and appealing = it sells. 

· The drafts of the project and self-score are turned in on time. 

· Your presentation is prepared and ready on the day that you present. 

· The model, brochure, and presentation are clear and easy to follow.

	Not Met: 5-0 points
	· The model does not detail the major organelles of the cell. 

· The model includes less than 5 organelles (if the cell has less than 5, you did not clearly explain that in your brochure)  

· The model represents the cell, but only some of the cell shape and organelles are correct and in the correct location. 

· The model does not use materials creatively to represent the cell and its organelles.
	· The brochure is missing one or more of the following components: the cell’s name, type, function, major cell organelles and their functions, movement of particles in and out of the cell, and the cell’s importance to humans and to you. 

· The brochure does not explain or does not clearly explain why your fellow students should buy the cell.
	· Your presentation covers some or none of the components in your brochure. 

· Your presentation is not convincing to the audience – the cell does not sell!

· Both you and your partner contribute to the presentation. 

· You use none of the skills and knowledge of marketing learned in class to sell your cell.
	· The model is not organized with the cell organelles in the correct locations.  

· The brochure is not labeled with the correct information. 

· The brochure is thrown together and not appealing.  

· The drafts of the project and self-score are not turned in on time. 

· Your presentation is not prepared and ready on the day that you present. 

· The model, brochure, and presentation are messy and difficult to follow.

	
	
	
	
	


* You will also receive 10 points for completing the feedback sheet for each presentation and for bidding on the best cell. 

TOTAL POINTS POSSIBLE = 50 points 

